Customer story: UIA

TIA helps specialist insurer UIA to
forge ahead of bigger competitors
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Customer story: UIA

UIA is a mutual insurance company
with over 100 years’ experience of
providing great value, high quality
insurance to members of selected trade
unions and other non-for-profit
organizations. As a mutual company
UIA is owned by the policyholders and
profits are reinvested in the company,
keeping premiums low, while providing
members and their families with a wide
range of real value for money products
– all backed by fast and friendly
services. UIA has grown significantly
over recent years and now employs in
excess of 100 employees in its offices
based in Stevenage, Hertfordshire in
United Kingdom.
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Regional offices
United Kingdom:
+44 (0)20 3102 4355
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